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Deutsche Hypo – 
State-of-the-art out of tradition

Short portraitShort portrait

Sabine Barthauer 
Member of the Board of Managing Directors

“ �Our focus lies on the tried-and-tested trio 
of stable earnings, low levels of risk and 
efficient structures. Those who identify 
risks early can also deal with them. This 
expertise is the cornerstone of our lean 
credit process.”

Andreas Rehfus 
Member of the Board of Managing Directors

“ �We provide professional assistance for  
your financing transactions in the most  
significant European real-estate markets.  
Due to our experience, our local know-how 
and our well-marked structuring expertise, 
we successfully realize cross-border-deals 
for you.”

Deutsche Hypo is one of the most renowned Pfandbrief banks  
in Germany. Rich in tradition it was founded as Deutsche 

Hypothekenbank (Actien-Gesellschaft) in 1872 by Berlin-based 
merchants and bankers. Deutsche Hypo’s head office is in 

Hanover. As experienced specialists, we support professional real 
estate finance customers in Germany and, for more than the last 

25 years, in other core European markets as well. 

Thanks to our wide product range, we have the right solution  
for your project. For over 146 years the priorities have been  
“quality before quantity” and “continuity before volatility”.  

Our 400 employees are here to help you.  

We are looking forward to meeting you. 
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Our  
group

Strong partners In a nutshell

// 	Commercial real estate finance business (at Deutsche Hypo)
// 	Corporate customers
// 	Structured finance in the sector of energy and infrastructure
// 	Aircraft finance
// 	Capital markets business
// 	Private and commercial customers

Ownership Structure of NORD/LB

■ 	State of Lower Saxony 59.1 %

■ 	State of Saxony-Anhalt 5.6 %

■ 	Lower Saxony Savings Banks and Giro Association 26.4 %

■ 	Saxony-Anhalt Savings Banks and Holding Association 5.3 %

■	� Special Purpose Holding Association of the  
Mecklenburg-Western Pomerania Savings Banks 3.6 %

The NORD/LB Group consists of:

Covered Bond Bank 
Luxembourg

// 	�Landesbank for the federal states Lower-Saxony and 
Saxony-Anhalt

// 	�Central bank for savings banks for Lower-Saxony,  
Saxony-Anhalt and Mecklenburg-Western Pomerania

// 	�State savings bank in the Braunschweig county with 
more than 100 branches

NORD/LB – Leading universal bank 
in the heart of northern Germany:

Engages in the business areas:

Our facts and figures

Financial ratings

Deutsche Hypo’s Annual Results 2018

in % / in € millions 31.12.2018 31.12.2017 31.12.2016

Other information  
Cost-income ratio

 
49.5

 
42.3 37.8

Total assets 21,072.8 23,698.3 25,202.6

in € millions

Income statement figures
01.01. – 

31.12.2018
01.01. – 

31.12.2017
01.01. – 

31.12.2016

Net interest income 
Net commission income
Administrative expenses 
Risk result 
Income from securities and participatory interest

177.4 
– 0.1
84.0 

– 20.3
9.1

193.4 
0.3

83.8 
– 41.3
– 10.2

202.1 
3.7

76.4 
– 66.6

55.7

Result from normal operations 74.7 62.7 115.0

Further details concerning the business development of the previous years can be found under www.Deutsche-Hypo.de

Sustainability ratings

Deutsche Hypo has been part of the NORD/LB Group 
since 2008 and acts as the centre of competence 
for the core business area of commercial real estate 
finance and the issue of Mortgage Pfandbriefe. 
Deutsche Hypo is a member of the Joint Liability 
Scheme at the Savings Bank Finance Group. Synergy 
is achieved through Deutsche Hypo’s close ties with 
NORD/LB, which affords Deutsche Hypo‘s customers 
access to the product range of an internationally 
active major bank. With total assets of € 154 billion, 
NORD/LB is one of the most important financial 
institutions in Germany. Its majority shareholder is 
the federal state of Lower-Saxony.

Mortage  

Pfandbriefe

Public 

Pfandbriefe

Short-term

Liabilities

Senior unsecured 

preferred

Junior/Senior unsecured 

non-preferred

Baseline Credit 

Assessment (BCA)

Moody’s Aa1 Aa2 Prime-2 Baa2 Ba1 b2  
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Our  
core markets

Our  
asset classes

Deutsche Hypo focuses on direct business with professional 
real estate investors. We offer tailored financing concepts and 
support. We engage in high-quality properties, which we finance 
in close collaboration with our clients.

Deutsche Hypo concentrates on regions with a large property 
stock and a positive outlook and properties with a good tenant 
structure and stable cash flow. Deutsche Hypo’s strategic target 
markets are Germany, UK, France, Benelux, Poland and Spain. 

// Office and commercial buildings
// Retail 
// Hotels
// Multi-storey residential
// Logistics

Deutsche Hypo’s multi-lingual team has a wealth of 
market experience and prides itself on its asset-
based expertise and local legal knowledge in each 
of its core markets.  

We have a local presence in the most 
important real estate markets!

We finance the following  
asset types:

Personally on site Extensive know-how

// London

// Paris // Munich

// Frankfurt

Hanover // 

// Hamburg

// Berlin // Warsaw
Amsterdam // 

// Madrid

// Dusseldorf

Breakdown by  
property type:

■  Office and commercial buildings 36.7 %

■  Retail 32.2 %

■  Residential real estate 18.3 %

■  Others 12.8 %

Total volume € 12,264 million as of 31.12.2018

New real estate finance business domestic – foreign
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■ Domestic   ■ Foreign

2017 2018 2016

Regional breakdown

■  France 8.5 %

■  UK 12.9 %

■  Benelux 15.6 %

■  Poland 2.8 %

■  Spain 0.6 %

■  Other 3.5 %

■  Germany 56.1 %

1,698.4

1,171.5

2,869.8

2,180.9

1,617.4

3,798.3

2,832.1

1,708.6

4,540.7
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Our   
references

Our references

Type of property: Office building
Location: Warsaw

Customer: A real estate company 
managed by Warburg-HIH Invest Real Estate GmbH

Financing volume: € 41 million

Type of property: Shopping centre
Location: Berlin

Customer: A joint venture between 
High Gain House 

Investments/Berlin and Arab  
Investments/London

Financing volume: € 600 million 

Type of property: Retail and Hotel
Location: Paris
Customer: RCP

Financing volume: € 43,7 million

Prime Corporate Center

Mall of Berlin

Fouquets
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Our references

Type of property: Residential and office building
Location: London

Customer: One Berkeley Investments Unit Trust
Financing volume: GBP 63 million

Type of property: Commercial Workspace
Location: London

Customer: HB Reavis
Financing volume: GBP 53 million

One Berkeley Street

Type of property: Retail and  
residential building 

Location: London 
Customer: HEVF Oxford Street Sarl 

Financing volume: GBP 34.5 million

Oxford Street

20 Farringdon

Our references

Type of property: Shopping centre
Location: Madrid

Customer: LSGIE (La Sociedad General  
Inmobiliaria España S.A.)

Financing volume: € 75 million

Type of property: Hotel
Location: Amsterdam

Customer: DVM-Group
Financing volume: n.a.

Type of property: Office building
Location: Dublin

Customer: Institutional Property Funds  
managed by the PATRIZIA-Group
Financing volume: € 77 million

The Oval

Plaza Norte 2

Waldorf Astoria



Well informed

Our publications
We do not keep our know-how to ourselves.  

So that you can participate in our experience and 
expertise, we publish:

1312

Well positioned

What you  
can count on:

// 	�Medium to long-term financing of existing properties
// 	�Interim financing
// 	�Financing of project developments
// 	�Financing of refurbishments
// 	�Portfolio financing
// 	�Acquisition financing
// 	�Structuring
// 	�Syndication/underwriting
// 	�Derivatives (via NORD/LB)

// 	Professional and individual support
// 	Comprehensive market and industry knowledge
// 	Local know-how
// 	Tailored financing and term structures
// 	�Quick approval process and fast implementation 

for finance
// 	Reliability and continuity
// 	Constructive collaboration on an equal standing

Our products 
at a glance:

Besides traditional products, Deutsche Hypo also offers innovative approaches of commercial real estate finance. 
From a strategic cooperation with insurance companies and pension funds as well as the structuring of credit funds, 
we integrate financially strong financing partners. This is why we can also realize transactions of considerable 
magnitude. This will benefit you.

Our  
product range
Are you planning to invest in real 
estate? Talk to us about your ideas. 
Together we can develop the right 
financing strategy for your project.

*) �Available in German and partly English
11

Our references

Type of property: Office building 
Location: Paris

Customer: Joint Venture of L’Etoile Properties  
and an US investor

Type of property: Shopping centre
Location: Gdansk

Customer: A real estate company  
managed by Deutsche EuroShop AG

Financing volume: € 81 million

Type of property: Portfolio of residential properties 
Location: The Netherlands

Customer: Institutional property funds managed  
by the PATRIZIA-Group

Financing volume: € 331 million

Wilhelmina-Portfolio

Woodwork 

Galeria Bałtycka

// �regular market analyses on current  
developments in the real estate markets and  
in the real estate industry

// �the Deutsche Hypo REECOX, which reflects the 
real estate economy development in Germany, 
UK, France, Poland, Spain and the Netherlands

Available on our website*:
www.Deutsche-Hypo.de

  

 
We ask you to read the important information on the last pages of this study. 
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City Logistics - Last Mile Concepts 
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claudia.drangmeister@nordlb.de 

In collaboration with  
Fabian Gust 

 

 

1. Introduction 
 

High demand for logistics 

real estate 

Logistics and industrial real estate have now established itself as an important 

asset class. It recorded its second-best year ever in 2018 with a transaction 

volume of almost €7.5 billion. This corresponds to an increase of 60 % com-

pared to the five-year average. In view of the boom in online retailing, logistics 

real estate is set to remain on investor shopping lists in 2019, too. For the 

current year, a transaction volume roughly at the previous year’s level is antic-

ipated. Although, given the high demand, prime yields are likely to fall further 

in the current year. At the end of 2018, in the Big 7 cities (Berlin, Düsseldorf, 

Frankfurt/M, Hamburg, Cologne, Munich and Stuttgart) yields were 4.10 %, 

which was still one percentage point above office yields (3.11 %).
1
 

Innovation in last-mile  

delivery 

A rapid increase in parcel volumes has been a consequence of the rise of 

online retail and has led to the growth in the demand for logistics real estate 

for ‘last-mile’ delivery. The ‘last mile’ is the term for the final step in urban 

goods distribution in the form of the specific delivery to an end customer.2 

However, the growth opportunities will also be accompanied by challenges, 

which will have to be managed in the future. The transport systems have not 

been designed for the growth in goods traffic on the last mile. In the cities 

there is little room for transshipment facilities in view of the scarcity of space 

that already exists in urban centres. At the same time, there is increasing pol-

lution from noise and harmful substances. Against this background, innovative 

possible solutions are being sought. Urban logistics are thus undergoing a 

change. A veritable mood for change prevails on the last mile. 

 
1 JLL 2019: Logistics real estate to remain on investor shopping lists in 2019. Press release from 14 January 2019. 
2 Cushman & Wakefield 

EURO-SCORE STARTS THE YEAR POSITIVELY

The European Real Estate Economy Index performed negatively over 
2018 as a whole, largely as a result of the clear negative trend in the 
fourth quarter. That makes the renewed positive development in the 
first quarter of 2019, which resulted in a slight recovery at the start of 
the year, even more welcome. Following negative development of the 
Euro-Score over four consecutive months, the trend was finally ended by 
a slight rise (+1.3%) in January. While that rise was almost completely 
cancelled out by a further fall in February (-1.1%), the positive trend con-
tinued in March (+1.3%). Overall, the first quarter was volatile but ended 
with an increase of 1.6% in the Euro-Score, leaving it at its current level 
of 236.8 points.

The positive pan-European trend was generally observed in all the 
countries included by the Deutsche Hypo REECOX. Developments in 
France and Spain were particularly positive. Following significant drops 
in the previous year, they each saw a rise in all three months of the first 
quarter. Those countries also displayed above-average performance 
over the first quarter as a whole. In France the Real Estate Economy       
Index rose by 3.2%, while Spain saw an increase of 3.8%. The other 
countries saw decreases in individual months of the first quarter but, 
with the exception of the UK, none of those setbacks exceeded one per-
centage point. 

the Euro-Score had a 
good start to 2019. 
The positive trend 
was observed in all 
six countries cover-
ed by the index. This 

type of almost parallel development has been 
seen before in the past, and clearly reflects the 
close relationships between the European 
countries. We are also aware of those close con-
nections in our day-to-day business: many in-
vestors are active across borders and pursue 
pan-European strategies. The economy as a 
whole benefits from the advantages of a united 
Europe. But that has not stopped the voices of 
Europe’s critics becoming louder – a worrying 
development. That’s why it’s more important 
than ever that we stand together for Europe – 
because it is the only way forward. We need the 
EU, for our economy and for lasting peace. 
That’s why I hope that we will embody the idea 
of a united Europe even more strongly after the 
European elections, and that the countries will 
move even closer together! 

Kind regards, 
Sabine Barthauer

Dear readers,

DEUTSCHE HYPO EURO-SCORE

236.8

REECOX 01-2019
DEUTSCHE HYPO 

REAL ESTATE ECONOMY INDEX

The Deutsche Hypo REECOX-Eye shows the current value of each 
real estate market compared to the others (length of iris) and the 
size of the respective investment market (breadth of iris).  

DEUTSCHE HYPO REECOX-EYE

www.reecox.co.uk
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Broad investor basis

Green Bond 
In November 2017, Deutsche Hypo 
has placed its first Green Pfand-
brief. The issue was very successful 
and more than two times oversub-
scribed. The share of foreign inves-
tors was high and Deutsche Hypo 
gained a variety of new investors 
with sustainable ambitions.

Our funding
Deutsche Hypo is one of the most 
renowned Pfandbrief banks in 
Germany and one of the most 
well-known issuers in the market. 
In addition to Pfandbriefe, we 
also issue unsecured bearer and 
registered bonds.

We have longstanding relationships 
with a large number of German and 
international investors and there-
fore have a broad investor base. 
As with our real estate financing 
business, we distinguish ourselves 
in our capital market business by our 
ability to react quickly and flexibly 
to customer needs and market 
requirements. 

In doing so we are able to optimally 
meet demand. Our cost-effective 
issuing platform has proven itself 
as a competitive advantage in 
commercial real estate financing.

Successful issues
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■  Public Pfandbriefe  

■  Mortgage Pfandbriefe   

■  Unsecured

■  Benchmark  ■  Structured  ■  Private Placements

Funding mix 

Structure breakdown 

20172016

1,602 1,3281,8001,614

1,970 2,198
2,138

1,238

3,572 3,526
3,938

2,852

2018

604

1,723

2,327

20152014

2018201720162015

2

28

70

3

38

59

4

28

68
5

71

24

€ 750,000,000
Mortgage Pfandbrief

10 years
Maturity 05.03.2029
ISIN DE000DHY5025

Lead Managers 

DZ Bank, Helaba, NATIXIS,  
NORD/LB, UniCredit

2019

€ 500,000,000
Green Pfandbrief

6¼ years
Maturity 10.12.2024
ISIN DE000DHY4994

Lead Managers 

ABN AMRO, Bayern LB, NATIXIS,     
NORD/LB, UniCredit

2018

£ 355,000,000
Mortgage Pfandbrief

3 years
Maturity 22.03.2021
ISIN DE000DHY4937

Lead Managers 

Deutsche Bank, HSBC, J. P. Morgan,  
Toronto Dominion + NORD/LB (Co-Lead)

2018

€ 500,000,000
Mortgage Pfandbrief

8 years
Maturity 29.06.2026
ISIN DE000DHY4960

Lead Managers 

Commerzbank, Crédit Agricole CIB, Helaba,
NORD/LB, UniCredit

2018
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To a fruitful collaboration To a fruitful collaboration

Together we can achieve great things

We will find the right financing solution for you. 
Come and talk to us.

Maria Teresa Linares Fernández 
Head 

Tel.	 +34 91 0228414 
Mobile 	 +34 618 109905
Maite.Linares@Deutsche-Hypo.de

Anne-Isabelle Carbonnières 
Head 

Tel.	 +33 1 550 484 85 
Mobile	 +33 6 297 947 22
Anne-Isabelle.Carbonnieres@Deutsche-Hypo.de

Fredrik Serck 
Directeur 

Tel.	 +33 1 550 484 88 
Mobile	 +33 6 073 756 37
Fredrik.Serck@Deutsche-Hypo.de

Amir Saleem 
Directeur 

Tel.	 +33 1 550 483 70 
Mobile	 +33 6 167 856 08
Amir.Saleem@Deutsche-Hypo.de

Thomas Staats
Head

Tel.	 +49 511 3045 163 
Mobile	 +49 172 9234419
Thomas.Staats@Deutsche-Hypo.de

Wouter de Bever 
Head

Tel.	 +31 20 691 45 51 
Mobile	 +31 65 0737390
Wouter.de.Bever@Deutsche-Hypo.de

Annemarie Leeuwen 
Senior Director

Tel.	 +31 20 691 45 51 
Mobile	 +31 65 0829455
Annemarie.Leeuwen@Deutsche-Hypo.de

Markus Nitsche 
Head

Tel.	 +44 20 742 947 00 
Mobile	 +44 77 95262414
Markus.Nitsche@deutschehypo.com 

Walter Love 
Senior Director

Tel.	 +44 20 742 947 34 
Mobile	 +44 79 00398895
Walter.Love@deutschehypo.com 

Kevin Harmer 
Senior Director

Tel.	 +44 20 742 947 31 
Mobile	 +44 78 87954528
Kevin.Harmer@deutschehypo.com 

Paul Sutcliffe  
Director

Tel.	 +44 20 7429 4732 
Mobile	 +44 7887 984 529 
Paul.Sutcliffe@deutschehypo.com 

Beata Latoszek 
Head 

Tel.	 +48 22 828 02 53 
Mobile	 +48 78 6865732
Beata.Latoszek@Deutsche-Hypo.de

INTERNATIONAL PROPERTY FINANCE 
Deutsche Hypothekenbank, Osterstraße 31, 30159 Hannover

LONDON BRANCH 
Deutsche Hypothekenbank, One Wood Street, EC2V 7WT London

WARSAW OFFICE 
Deutsche Hypothekenbank, ul. Chmielna 25, 00-021 Warszawa

PARIS OFFICE 
Deutsche Hypothekenbank, Rue de la Paix 23, 75002 Paris 

AMSTERDAM OFFICE 
Deutsche Hypothekenbank, WTC Tower H/13, Zuidplein 108,
1077 XV Amsterdam 

MADRID OFFICE 
Deutsche Hypothekenbank, Calle Goya 6, 3rd Floor, 28001 Madrid

With Deutsche Hypo you can rely on a partner who will 
use its experience and expertise to achieve success 
for you. Since we were founded, we have risen to the 

challenge of achieving more for our customers. This is 
how we became one of the most successful and most 

renowned Pfandbrief banks in Germany. 

Our specialists will offer you a high level of know-how, 
flexibility and service.  At the same time great emphasis 

is placed on acting as a partner. We rely on strong,  
long-term business relationships and look forward to 

making your project a success with you. Because:  
 

Your success is : our benchmark

Your contacts:



Deutsche Hypothekenbank

(Actien-Gesellschaft)

Osterstraße 31

30159 Hannover

Telefon	 +49 511 3045-0

Telefax 	 +49 511 3045-459

Mail@Deutsche-Hypo.de

www.Deutsche-Hypo.de
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